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Welcome! 

 

I am so glad you downloaded 5 Secrets 

Lenders Don’t Want You To Know 

About.  By downloading this booklet, you 

have taken the first step to learning our 

dirty little secrets in mortgage lending.  

I’ve been in the mortgage industry for 

over 20 years and have seen the ups 

and downs and the scams, the 

corruption, the infomercials, online 

tactics and know the importance of being 

well informed.  

You might be asking yourself… why in 

the world would a mortgage lender who 

makes a living from mortgage loans 

reveal insider secrets? The answer is 

simple… I take an educational approach 

to my business and strive to make a difference in your life and the people I 

touch.  There is nothing more satisfying than assisting families to achieve 

the American dream of home ownership.  

All too often I see banks, mortgage lenders and mortgage brokers that are 

looking out for their best interests not yours.  The mortgage process is so 

full of uncertainty, miscommunication and downright poor service that it's 

one of the least engaging of all the financial services that financial 

institutions provide. 

These companies purposely use deceitful tactics and marketing tricks to 

get your business at any cost.  It’s a deplorable way for mortgage 

companies to make a buck and make homebuyer’s feel at the mercy of the 

lender when that is just not true.  

I work with the utmost honesty and integrity and will educate you to make a 

better informed decision when obtaining a mortgage.  Although these 
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secrets won’t make me popular in the mortgage community, trust me… I 

sleep well at night, and you will too.  

I am committed to taking great care of the clients I have the opportunity to 

serve. My team of very talented professionals make a difference in the lives 

of people every day by helping them integrate the mortgage loan that best 

meets their needs into their overall financial goals.  

I will always put you first and I am committed to consistently exceeding 
your expectations.  I am dedicated to building relationships… one person at 
a time. 

There’s no reason obtaining a mortgage should be difficult and it isn’t when 
you work with me.  And what a better way to build and protect your wealth 
by better managing your mortgage. It is my goal to do such a “WOW” job that 
you will go out of your way to tell people how happy you were. 
 
Now let’s begin YOUR journey to home ownership! 
 

-Aundrea 
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Secret 1 – Easy Button Exposed. 
 

Let’s be real… You cannot push a button online to get a mortgage in 3 
minutes or less.  They're trying to sell you something. 
 
Here's a dirty little secret of the home loan industry: Most of what you read 
about home loans on the internet is written by people trying to sell you a 
home loan. Right now, as I write these words, the top three results on the 
subject of "home loans" on Google are paid advertisements from Wells 
Fargo Bank, Quicken Loans and LendingTree. 

In short, most of what you read about home loans on the internet is 
sponsored by people who make money off of convincing you to click on 

their advertisement.  

The online companies’ big selling 

points are convenience, speed, 

non-commission sales people, 

and a low rate. They will tell you 

they can provide a low rate 

because their overhead is low 

and the savings will be passed 

on to you. Total fantasy. The rate 

would be the same as any other 

company including the extra 

profit in it for them. 

Two big web portals are Lending Tree and E-Loan. Lending Tree claims 

you will get the best loan and lowest rate because lenders compete for your 

loan. This could not be farther from the truth. If you read their licensing 

disclosures, you will find they act as a broker in many states and actually 

increase the cost of your loan by imposing a "Computerized Loan 

Origination (CLO)" or "co-broker" fee simply because you used their site to 

post your application. Also, they do not guarantee you the lowest rate. They 

say they will try to get your information to at least 4 lenders. Again, you will 

be inundated with loan officers who received your lead from Lending Tree. 

Lending Tree is a lead generator that hands out leads to other companies 

that have all paid over $25,000 to join their network. It is no different than 

picking up the phone and calling salespeople except you get charged extra. 
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E-Loan is a broker-bank. By now you should know why we say not to use 

those types of companies. Just in case you don’t here it is again. They 

aren’t looking out for your best interest just their bottom line.  

A home mortgage is probably the largest financial commitment that you will 

make in your life.  It is critical that you understand how your home financing 

fits in with the rest of your future plans, such as retirement, college 

planning, or investing.  There are many different loan options, and it is 

important to choose the strategy that will best help you achieve the plans 

that you have for your future.   

So tell me… how can an online company determine which mortgage is best 

for you from a form you completed in 3 minutes? A computer program can 

pull credit, and prequalify you initially… yes, but it surely is not the same as 

meeting with an experienced mortgage lender who will help and guide you 

along the way. And with these online companies if you speak to someone, 

you speak to a different person every time.  How will that help you to a 

successful close – it won’t. 

You need to avoid those companies like the plague or risk getting the 

disappointment and frustration many have felt - getting preapproved, going 

into contract, paying deposits, doing inspections, appraisals, then the week 

before you are about to close they say , “oh sorry” we can’t approve your 

loan now.  
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Secret 2 - Sneaky Bait and Switch Tricks. 
 
Don’t get scammed. Be informed. 
 
A lot of lenders publish their interest rates or fees online. Be aware! The 

fine print isn’t always clear or easy to find you wouldn’t even know what to 

look for. Many times the online rate is what we call a “teaser rate” to get 

you to take action, such as click there, call, or apply. It looks so low 

compared to what you’ve seen it at other sites, it can be super enticing. 

However remember that 

saying… if it seems too 

good to be true it 

probably is… well this is 

definitely the case with 

online interest rates.    

It is so easy to trick you! 

But you didn’t really 
need me to tell you that, 
did you? Mortgage 
money and interest rates 
all come from the same 

places and if something sounds really unbelievable, better ask a few more 
questions and find the hook. Is there a prepayment penalty? If the rate 
seems incredible, are there extra fees? What is the length of the lock-in? If 
fees are discounted, is it built into a higher interest rate? 

You get what you pay for. If you are looking for the cheapest deal out 
there, understand that you are placing a hugely important process into the 
hands of the lowest bidder. Would you ever want to travel in a car or 
airplane that had been built using the very cheapest materials, built by the 
very cheapest laborer? Probably not. Best case; expect very little advice, 
experience and personal service. Worst case; expect that you may not 
close at all. All too often, you don’t know until it’s too late that cheapest isn’t 
BEST.  

That being said – I am not the cheapest. Of course our rates and costs are 
very competitive, but we have also invested in the systems and team we 
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need to ensure the top quality experience that you deserve. Plus you get 
me – a 20 year veteran in the mortgage industry. If you want the cheapest 
rate… head on out to the internet, and I wish you good luck. But remember 
that the cheapest rate on the wrong strategy can cost you thousands more 
in the long run. This is the largest financial transaction most people will 
make in their lifetime. 

Make correct comparisons. When looking at estimates, don’t simply look at 
the bottom line. You absolutely must compare lender fees to lender fees, 
as these are the only ones that the lender controls. And make sure lender 
fees are not “hidden” down amongst the title or state fees. A lender is 
responsible for quoting other fees involved with a mortgage loan, but since 
they are third party fees – they are often under-quoted up front by a lender 
to make their bottom line appear lower, since they know that many 
consumers are not educated to NOT simply look at the bottom line! APR? 
Easily manipulated as well, and worthless as a tool of comparison. 

Most online big banks and lenders who publish their interest rates have 
certain credit score requirements for those rates and those rates have 
added fees and discount points associated with them which aren’t clear 
when you are on their page.  Whoops, they forgot to tell you that… right?    
 

Many people are surprised to learn that mortgage interest rates can change 

on a daily and sometimes hourly basis.  Interest rates fluctuate in response 

to changes in the financial markets.  The bond market is generally the best 

indicator of the general trend for mortgage interest rates.  What you need to 

understand is that the interest rates that are available on one day, may not 

be available the next, and so you should be prepared to lock when the time 

is right for you. 

This means that if you are comparing lender rates and fees – this is a moving 
target on an hourly basis. For example, if you have two lenders that you just 
can’t decide between and want a quote from each – you must get this quote 
at the exact same time on the exact same day with the exact same terms or 
it will not be an accurate comparison. You also must know the length of the 
lock you are looking for, since longer rate locks typically have slightly higher 
rates. 
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One of the next biggest things your lender doesn’t want you to know is that 

you can always ask for a lower rate than what was quoted. If you’ve noticed 

that your lender is offering a discounted rate to new customers, or that 

other lenders are providing a more competitive rate, you should simply 

contact your current lender and request the lower rate or tell them you will 

change lenders. 

Most lenders are so focused on retaining your business you’d be surprised 

at how many lenders will be willing to budge in order to keep you happy - 

all you have to do is ask.  

While the banks don’t want you to know how easy it is to negotiate for a 

better rate, they also don’t want you to know just how much you can save. 

Even a 0.5% rate reduction could lead to big savings. 

To demonstrate, if you took out a $500,000 mortgage at 5.5% interest over 

30 years, your monthly repayments would be $ 2,838.95. If you then 

contacted your existing lender and asked for a 0.5% rate discount, your 

monthly payments would shrink to $ 2,684.11 that’s a monthly saving of 

$154 monthly, or $1,848 per year. 

As you can imagine, I wouldn’t be encouraging you to shop around if I wasn’t 
pretty confident that my team and I can give you a great value and serve you 
the very best.   
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Secret 3  - Credit Scores Hacks. 
 
YES, you can get a mortgage with less than perfect credit. 
 
Never say No is my motto!  When it comes to getting a mortgage, 
conventional wisdom indicates that the higher your credit score is, the 
better the rates and terms you’ll get. While this isn’t untrue, you do still 
have options, even if you have less-than-perfect credit.   
 
First, you need to know where you stand. Don't assume you cannot be 
approved for mortgage - do you have changes in your credit score since 
the last time your credit report was run? Do you even know your credit 
scores? When was the last time a mortgage lender pulled your credit? You 
may have options that can improve a poor credit score. Some people may 
need a quick fix and some may need to spend a year or so repairing bad 
credit and establishing a reliable payment history.   

Let us pull a FREE 
credit report for you 
and see.  
 
The first step is to 
request help from us to 
get you on track. 
 

As you are probably 
aware, your credit 
score is vital when it 
comes to determining 
mortgage eligibility.  
What you may not 
realize is that your 

credit rating is a factor in several other areas as well, such as auto 
insurance premiums.  Are you concerned about your credit rating?   
 
Don’t let it haunt you.  Just about everyone has something in their past 
credit that is less than perfect.  The most important thing is to learn what is 
on your report, determine what impact that information has on your credit 
rating, and work on repairing any damage or correcting any misinformation 
that may exist on your report.  There are three main credit bureaus to which 
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most creditors such as credit card companies, banks and leasing agencies 
provide information.  Each month, your credit holders report information to 
the credit bureaus about your current balance, minimum payment 
requirement, and payment history.  
 
If you have an undesirable credit history most of the big banks are hush-

hush about the number of niche mortgage lenders that may have more 

lenient lending criteria. Why do the big banks want to keep this classified? 

Because they’d rather charge you a higher interest rate (to compensate for 

your poor credit history) and pay more in fees than have you run to a 

competitor that may be more forgiving about your credit status. 

A mortgage lender or broker can be highly useful in terms of drawing upon 

a diverse range of investors to find one that will suit your borrowing needs, 

especially if you are a non-conventional borrower. 

In general, a minimum credit score of 620 is required by most mortgage 
lenders in today’s housing market. There are some loan programs that go 
down as low as 500 credit score, but most lenders won’t tell you about those 
loan programs because they either don’t know about them or don’t want to 
offer them.  However be prepared that those niche lenders may cost you – 
higher interest rates and higher loan fees since it correlates to the risk they 
are taking.  
 
This is a far contrast from a decade ago when anyone with a pulse could 
qualify for financing. This minimum score is necessary to comply with 
guidelines set forth by Fannie Mae and Freddie Mac, the two largest 
suppliers of home mortgage funds.  If you maintain a high credit score it 
usually is not a problem getting a home loan, but if you’ve experienced credit 
problems in the past, there’s other options out there that your lender may not 
tell you about.  Remember to ask.  
 
In general, keep your credit rating high for best rate. Always pay on time. 
Never let payments slip past their due date. Always keep balances low in 
relation to credit limits on credit cards, lines of credit, etc. 30% or less is best 
even if you pay the balances in full every month. What generally reports to 
the credit bureau is the statement balance each month. So if your credit limit 
is $3000 and you are running $3000 a month through the card each month 
(to collect all those points you never spend or can’t use in blackout periods) 
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and paying in full, it will look like you are maxing out your credit limit and your 
credit score will drop accordingly. 
 
There are ways you can improve your credit score, such as paying down 
your debts, paying your bills on time, and disputing possible errors on your 
credit report. But on the flip side, there are ways you can also hurt your 
score, so remember: 

 DON’T close an account to remove it from your report  
 DON’T open too many credit accounts in a short period of time 
 DON’T take too long to shop around for interest rates. Lenders must 

pull your credit report every time you apply for credit. If you are 
shopping around with different lenders for a lower interest rate, there 
is generally a grace period of about 30 days before your score is 
affected 

I remember one situation where, I had a man who wanted to buy a condo 
since he was sick of paying rent.  When we pulled his credit it was a 580...  
Not high enough to qualify for the mortgage he wanted so we analyzed his 
credit, referred him to credit repair and after 90 days his score was over 
700.  He is now a homeowner in that condo!  

Borrowers with low credit scores often allow the fear of denial to prevent 
them from even trying to get a mortgage loan. Although your credit score is 
an important factor, it’s not the only one that lenders use to make their 
decision.   
 
Contact me today and at least see what your credit looks like… its free, its 
painless and I guarantee whatever the results you will be better off.  
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Secret 4 – No Down Payment? No Problem? Or Is 
It? 

 
The scare is you need a big down payment to buy a home. You don’t! 
 

If you still rent and wonder if you’ll ever be able to purchase your first 

home, don’t lose hope. You‘ll get there! It just takes a little patience in the 

process.  We know the biggest hurdle to homeownership is the down 

payment — it can sideline 

buyers who have the 

income and credit to buy 

a home. Maybe that’s 

you. Instead of waiting it 

out and crossing your 

fingers for a low interest 

rate and favorable home 

prices in the future, there 

are loan programs that 

can get you in a home 

much sooner. 

You've probably heard the rule of thumb that you shouldn't buy a home 
unless you can put 20% down.  You can put down as little as 3%, some 
areas are eligible for 0% down.  It's true, the more you put down, the lower 
your monthly mortgage payment and the less you'll owe the bank. It's also 
true that homebuyers who put at least 20% down don't have to pay Private 
Mortgage Insurance (PMI), an added insurance policy that protects the 
lender if you're unable to pay your mortgage. However, sometimes getting 
the 20% to put down will delay your home buying well into the future, 
deplete all of your savings, force you to borrow from family members and 
leave you with no financial reserves, it's probably not in your best interest. 

Spending all or most of their savings on the down payment and closing 
costs is one of the biggest mistakes first-time homebuyers make.  We 
advise people to keep their money, select the lowest down payment and 
take advantage of down payment assistance and grant programs in their 
area. It doesn’t make sense to buy a home and be left with no savings at 
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all. We are not suggesting to take out the biggest loan possible but find a 
happy balance of down payment and monthly payment to fit your needs.  
That’s where an experienced lender, like myself can guide you on the best 
options. 

Did you know that home buyers who qualify for an FHA (Federal Housing 

Administration) only require 3.5% down-payment? Military personnel and 

Veterans can sometimes get 0% down payments if they’re eligible. And 

there are 0% Zero down payment options for people buying homes in rural 

areas. 

Truth: There are many options and opportunities. The only difficult task is 

identifying what programs might be a fit for your situation. The key is having 

the right lender on your side who will do research early in the home buying 

process to see if your application meets the criteria.  Sustainable down 

payment assistance programs give you a chance to retain some of your 

savings for long-term homeownership success. Plus, during the application 

process, you learn about the responsibilities and expenses of 

homeownership, including appliance repair, yard upkeep, heating and air 

checkups, home budgeting and much more. 

With down payment assistance and grant programs, you don’t have to put 
every last penny you have towards a down payment, leaving you “house 
poor.” Instead, you can move in with a financial cushion in place, some skin 
the game, and critical homebuyer education under your belt. 

Take the time have a conversation with your lender and focus on down 
payment options that will work best for you. For example, if your credit 
score is close to 620, but not quite there, you may want to take time to 
focus on raising it in order to qualify for the lower down payment.  Or you 
may decide becoming a homeowner now has more benefits than waiting. 
As an experienced lender we will go over all of these possible options with 
you so you can make an informed decision.  

These challenges are why it is vital to have an experienced mortgage 
lender, like myself working in partnership with you. I can help guide you 
through all the challenges and keep you focused on your goal of buying a 
home and finding a loan that best matches your short and long term 
needs.  

 

mailto:info@aundreabeach.com


C r e a t e d  b y  A u n d r e a  B e a c h - G r e c o   
P a g e  | 14 

 

Any Questions? Contact info@aundreabeach.com or call 702-326-7866 

Secret 5 – The Illusion of Experience.  

You’ve got a family doctor and family attorney.  But do you have a 

family mortgage lender? 

YOUR FAMLY'S CONCERNS are of utmost importance to you. After all 
what's more important than the well-being of those you love? When a 
medical emergency arises, you consult a specialist. When you face a legal 
issue, you turn to a trusted professional with experience and skill.  
 
It's the same when it comes to a mortgage. 
 
Having the proper mortgage is one of the most important steps your family 
can take. That's where I can help. I am one of the leading mortgage 
lenders and helping families like yours isn't just my job, it's my passion and 
commitment. Before you get your next mortgage, don't you owe it to 
yourself -and your family- to at least find out how my unique brand of 
personal service and extraordinary results can make a difference? 
 
 
 
 
 
 
 
 
 
 
 
As I’ve stated, not all mortgage lenders are created equal. It’s hard to know 
who you’re dealing with when you search online. Comparison shopping 
online for most stuff is easy. You can shop prices and get buyer reviews 
online for just about everything. Mortgages, though? Different deal 
altogether. 
 
The internet is changing the home loan industry, for sure. It’s getting easier 
to apply and complete the mortgage process all online — but shopping 
real-life mortgage rates and home loan lenders online is harder than it 
looks and you must be aware of the sneaky tactics and deceitful companies 
luring you in.  
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Without a full loan application and speaking with an actual lender all you’re 
getting online is little more than a sales pitch and a promise. Mortgages are 
unique like you and I so getting an interest rate and loan program that truly 
applies to you requires filling out an application and some conversations at 
a minimum.  

You’ve got some work to do to get a “real” mortgage from an online lender 
and that is why we always recommend using a local experienced lender to 
help you with the biggest financial decision of your life.  

Online searches have always had a high level of noise. A search for online 
mortgage lenders will reveal (besides a bunch of ads) some how-to articles 
of varying usefulness, lender reviews — some of which are little more than 
paid endorsements. 
 

What to look for in any lender.  Admittedly, it’s hard to tell the difference 
between the different types of online services seeking to offer you a 
mortgage.  One thing you want to look for is that you’re dealing with a real-
deal mortgage lender. You’ll know if you see a Nationwide Mortgage 
Licensing System lender number (NMLS) somewhere near the company’s 
name. Or you can search the NMLS database to verify if an online lender is 
legit. 

And it’s a good idea to read “About” pages and dig a little deeper than 
simply browsing a home page or looking at their mortgage rates. Look 
online to see if you can find testimonials, articles or recognition to get a 
sense of who you’re working with. 

Whether or not you decide to work with me, I simply want to make sure 
your mortgage experience is the kind of service you deserve - the very 
best.  I have over 20 years of experience, have seen thousands of cases 
and hold the elite designation of CMPS – Certified Mortgage Planning 
Specialist.  I am honest, ethical and make the homebuyer process easy by 
educating you throughout the whole process.  By working with me it costs 
nothing and you get the best deal on earth. 
 
Call me today 702-326-7866!  You’ll be glad you did.  
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The Bottom Line. 
 
Home buying doesn’t begin with home searching. Although I know looking at 
homes and pictures of homes online local is fun and helps you dream.  And 
I always say dream BIG!  But, it really begins with a mortgage prequalification 
— unless you’re lucky to have enough money to pay cash for your first 
house. 
 
Buying a home and taking out a mortgage is the biggest financial 
transaction most of us will ever undertake, but there has rarely in history 
been a better time to do so – from an interest rate perspective, at least, and 

that is where most of the 
cost of ownership is.  
 
You get preapproved for a 
home loan, and then you 
find a home… That way, 
you’ll make a sound 
financial decision versus 
an emotional decision. 
 
The process can be 
daunting, but if you do 
your homework and team 
up with me, a 20 year 
mortgage veteran with 
your best interests at 
heart, you can prosper.  
 
 

I look forward to serving you! 

 

PS - Be smart...  Ask questions…  Get answers! 
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What’s next… 

Let me help you get started!  

 

I’d love to have a strategy call with you to help determine what your next 

best action is to get the greatest results in the shortest amount of time.  

This call is FREE for you.  

Step 1: To get started, CLICK HERE>>> Schedule Call 

Step 2: Fill out the brief questionnaire, and I’ll arrange a call with you.  

I’m excited to connect with you, and look forward to being a part of your 

journey in helping you get the best mortgage guaranteed. 

 

WHAT ARE YOU WAITING FOR? 

IT’S YOUR TIME TO BE A HOMEOWNER! 

 

Call or Text Me Today at 702-326-7866 
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